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to the market. Their FedEx person
couldn’t help but notice new cars,
motorcycles, and other
improvements to the Chase’s
lifestyle during his many deliveries.
After learning they did real estate on
the side, he asked Syd, “What would
you do if I gave you $50,000?” Syd
said he wouldn’t take it. Time
elapsed but not the deliveryman’s
persistence. Finally, Syd accepted
the offer and flipped the first house
with him in 2003. Other family
members got excited, and by the end
of 2005, Syd and his private investors
had flipped over a dozen houses
their first year. As a conservative
investor, Syd stayed alert and
foresaw signs that the market was

going to crash. He ushered his
clients out of real estate, preserving
their wealth and well-being. 

With flipping at a standstill, Syd
took the time to write his first book,
No Bull Real Estate, raise money for
film industry projects, and handle
real estate consulting. Syd’s
reputation grew, and so did the
requests for him to negotiate land
deals, manage projects, and conduct
due diligence. These were the
activities that brought him to Myrtle
Beach. Already a stock trader, Syd
started researching and reading the
K1s of companies that had to do
with real estate and residential
building. By 2011, he could see the
bottom of the real estate market and

told Julie, “Myrtle Beach is where
we need to be.” Syd said, “I started
to learn the area, put a criteria
together, and made inroads with
banks to get their REOs.” He
approached his best investors and
raised money to buy approximately
100 lots that met his qualifications.
Syd continued to write and speak
about real estate investments. 

In 2012, Aaron Bartlett went to
an investment meeting where Syd
was speaking. Aaron is the owner of
Allstar Construction Services. He
began his career as an electrician
and opened his own electrical
contractor company. By 1998 he
decided to build his home. That
project netted him not only a fine

Chase Signature Homes’ owners, Syd Chase (middle with white shirt) & Aaron Bartlett (left of Syd with burgundy shirt) enjoy the fact that their company
is truly a  family run business & both the entire Chase family & the entire Bartlett family all feel like they are part of one big family.
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Chase Signature Homes
Commits to Building Your Home Your Way

The early history behind Chase Signature Homes involves a man falling from a tree, satellite dishes, and a
FedEx deliveryman. At the heart of the story is the fact that Sydney Chase, Sr. has the ability to see the
opportunities in random dots, and he has connected those dots to build the dynamic brand of the Syd Chase
Group. Besides Chase Signature Homes, the group includes Chase Real Estate USA, RLC Funding Group and Syd
Chase Capital, which will be a new 506 B investment fund. 

A home built by Chase Signature Homes in the Rivers Edge Plantation community off of Hwy. 90 in Conway, SC.

Before settling in Myrtle Beach
in 2011, Syd and Julie Chase owned
a farm implement, pet and feed
store (among other businesses) in
Sodus, NY. Syd was approached in
1993 to buy a four-unit apartment
building from a friend whose dad fell
from a tree while bow hunting –
putting an end to the gentleman’s
hunting and property management
days. Syd and Julie were admittedly
green as landlord-investors, but Syd
took sage counsel, made a plan, and
within two years had a return on the
investment, better tenants, and
other real estate interests.

The Chases also began selling
satellite dishes when they were new

Syd Chase (middle), Julie Chase (far left) & Aaron Bartlett (far right) review a set of plans for one of
their homes under construction in Rivers Edge Plantation. 

by Susan Roush
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house, but also plenty of people who
wanted Aaron to build their home.
He is now a partner and General
Contractor for Chase Signature
Homes. He and Julie handle the
building side of the business and Syd
handles company logistics, planning,
and finance. Other family members
are realtors in the company.

Aaron, Julie and Syd share
common values, including their
family-oriented approach to
business, and they believe in
transparency. To that end, Syd
pointed out, “Most bigger builders
don’t share their CRM software
systems with homeowners, and we
do. Our homeowners are able to
have their own dashboard on our
CRM portal and they can see [in real
time] what’s going on, and they can
communicate through it. The
amount saved on traveling back and
forth during the build is not
insignificant.” Chase Signature
Homes also features a number of
helpful/educational tools on their
website and through social media
posts.

Chase Signature Homes
currently has several projects
underway. There is a small selection

of lots in Rivers Edge Plantation for
homes priced from the $255s. Julie
said they are mindful of retirees who
may be buying their last home. For
that reason homes include raised
counters, soft close doors and
drawers, levered door handles, and
ADA-height toilets. Syd said, “I
think we’re very generous in what
we include. Our houses actually
come with lights and fans. One thing
we’re known for is our enlarged tile
showers and designs, and tiled wet

areas throughout the house. Our
garages are finished – painted, lights,
electricals – the average size is 450-
500 square feet with a niche for a
built-in work area when possible.”
They also use Rockwool, which is
soundproof and fire retardant
insulation.

At a different price point, Chase
Signature Homes offers Chase
Cottages located off 905 and Red
Bluff Road. These homes will be
priced in the mid $170s and have a
high-grade vinyl siding exterior, very
close to cement board siding. Syd
said, “No one else is using this.
We’re the type of people that are
looking for the latest products.” 

In Shallotte, NC Bartlett Place is
project of 11 townhouses that have
garages and private backyards. They
will be priced in the high $100s. 

On the horizon, there are two
other tracts of land between Loris
and Conway that Aaron and Syd will
begin developing in late fall 2018. 

Building Industry Synergy spoke
with two homeowners about their
Chase Signature Homes experience.
Kathy and Karl Ehrentraut built in

Karl & Kathy Ehrentraut (far left) had Chase Signature Homes build the Raeleigh model in Rivers
Edge Plantation. Syd Chase (2nd from right), Julie Chase (middle) & Aaron Bartlett (far right) are
shown inside the Ehrentraut residence. Karl had a great sense of satisfaction, when his brother-in-law,
who is a homebuilder in Ohio told him “It’s a well built home.” 

The kitchen in the Ehrentraut home.
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Rivers Edge Plantation. Theirs is a
familiar story of migrating to Myrtle
Beach to escape cold winters and
high taxes. Kathy said, “We just
happened to drive into Rivers
Edge.” They met Syd, got some
information and later returned to
see the available lots. Kathy
continued, “He showed us the one
we’re on now and we thought, ‘Hey,
this is pretty nice; let’s do it.’” The lot
was large and flat to accommodate a
pool. The Ehrentraut’s built the
Raeleigh model with some
modifications. The biggest change

was to open the Carolina room to the rest of the
house. They also finished the bonus room over
the garage and added a whole-house generator.
Kathy said, “We looked at the lot right after
Hurricane Matthew and it was completely dry.”
Karl was glad to learn when they went to
different vendors that Chase Signature Homes
allowed for a better grade of carpet and other
upgrades without an upcharge. It also gave Karl
great satisfaction when his brother-in-law who
builds homes in Ohio told him, “It’s a well-built
home.” The Ehrentrauts have been enjoying
their home for over a year now. Karl said, “I like
the openness – you could have 25 people and
everyone could sit down and see each other, and
everyone in the kitchen can be part of it. That’s
what I really like.” 

On the other side of town, Justin Dedio built
with Chase Signature Homes in Cypress River
Plantation. Justin said, “I have known Aaron for
a very long time and have actually worked on a
couple of houses in here with him. I am a
kitchen and bath designer by trade and have a
showroom [Prodigy Kitchens and Baths] in
Pawley’s Island.” Justin designed the house and
then got with Aaron and went through the whole
construction process. “My degree is in
architecture. [Building] is a process that I’m
familiar with.” He shared that Cypress River
Plantation is very strict with contractors, so if
they can’t pass muster for bonds and deposits,

The master bathroom in Justin Dedio’s home.

The powder room in Justin Dedio’s home.
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HOME LOANS

Bringing 37 Years Of Experience 
In This Industry To Building Contractors 
And Other Industry Professionals
by Susan Roush

The Horry Georgetown Home Builders Association’s current Secretary / Treasurer,
Trippett Boineau has been in this industry since the first mortgage brokerage company
came to South Carolina in 1981. The knowledge that Trippett has gained through his 37
years in this industry is invaluable to the local building contractors, their homeowners
and other building industry professionals. 

In terms of choosing the right bank or
mortgage company, Trippett advises consumers to
check the background of the lender and their
reputation among the Realtor and builder
community; ask about rate locks and the length of
the rate lock. It does you no good if your lender
does not close your loan within the timeframe of
your lock ; check the fees on a loan, and ask for the
start-to-finish closing time; learn who will service
the loan. Trippett Boineau observed that the
health of the housing market is excellent. He said,
“In terms of transactions, we have returned to
2004 levels.” He gives credit to the medical
industry and all the new medical facilities being
built to accommodate the ever-growing retiree
population. Citizens One Home Loans even has a
loan product tailored especially for medical
professionals.

Rates are on the rise this year and have risen
nearly 1% since December 2017. While rates are
still historically low it would be wise to find the
right lot or house and get your building or
renovation project “off the ground”!

Citizens One Home Loans is the mortgage-
lending arm of
Citizens Bank, the
12th largest bank in
the country, founded
in 1826 out of
Providence, RI.
Senior Mortgage
Loan Officer,
Trippett Boineau,
said, “We treat
every loan, every
customer, the

same with the goal to get to closing as quickly and
as seamlessly as possible. We have a solid
reputation for delivering on time and quality
service as well.” Citizens One Home Loans has
been offering Construction-to-Permanent loans
for a long time, and since there is only one closing,
this type of loan saves time and money. Here is a
summary of Citizens One Home Loans
distinguishing characteristics:
•  Choice of fixed rate loan or adjustable-rate

mortgage (ARM)
•  Up to 90% financing on primary homes; 80% on

second homes, and lot financing can be included
in the loan

•  Borrower is only required to make interest
payments during construction (calculated on
dispersed funds)

•  Interest rate is locked in upfront for 60 days and
borrowers have 12 months to build

•  Once interest rate is locked, the rate stays the
same for the life of the loan. This is very
important in a rising rate environment like we
are in now. 

•  Loans are available to renovate an existing
home, including tear downs to rebuild

•  Citizens does not sell
their loans, they 
keep and service
everything loan they
originate

In terms of
choosing the right bank
or mortgage company,
Trippett advises
consumers to check the
background of the
lender and their
reputation among the
Realtor and builder
community; ask about
rate locks and the length
of the rate lock. It does
you no good if your
lender does not close
your loan within the
timeframe of your lock.
; check the fees on a
loan, and ask for the
start-to-finish closing
time; learn who will
service the loan.
Trippett Boineau
observed that the health
of the housing market is
excellent. He said, “In
terms of transactions, we
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ChaseSignatureHomes.com                 ChaseSignatureHomesLLC@gmail.com
5001 N. Kings Hwy. – Suite 206 – Myrtle Beach – SC - 29577 

(843) 839-1006

Chase Signature Homes

they won’t be building.
One might expect killer kitchens and baths in

Justin’s home. He laughed and said, “For me to be
honest it’s an average kitchen – I had to watch
budget like everyone else.” Justin’s house was
designed for entertaining and came out exactly as
he envisioned, including some truly wow-factor
features. Knowing the Signature team
professionally and personally Justin would readily
recommend them. “First off when you look at the
type and quality of home they build, they are
totally capable of doing everything from an entry-
level price point to a truly custom home. One of
the nice things is they don’t say ‘no.’ They’re open
to building anything, so the flexibility it gives the
homeowner is tremendous and rare. Number two,
they’re small enough to listen and care and you’re

Chase Signature Homes built this home for Justin Dedio in Cypress River
Plantation.” First off when you look at the type and quality of home they build, they
are totally capable of doing everything from an entry-level price point to a truly
custom home. One of the nice things is they don’t say ‘no.’ They’re open to building
anything, so the flexibility it gives the homeowner is tremendous and rare,” says
Justin.

The kitchen in the residence of Justin Dedio. Justin & his father, Tom
Dedio, recently opened Prodigy Kitchens & Baths, a beautiful Luxury
Kitchen & Bath showroom in Pawleys Island, SC. Tom had over 30
years of experience working with builders, interior designers and
architects designing and building kitchens & baths in the New Jersey
area before relocating to the Grand Strand.  “ Chase Signature Homes
is small enough to listen and care and you’re dealing directly with
them, but they’re big enough to handle developments and large-scale
projects. They have the building knowledge, the development
knowledge, and real estate knowledge behind them,”says Justin.
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have returned to 2004 levels.” He gives credit to
the medical industry and all the new medical
facilities being built to accommodate the ever-
growing retiree population. Citizens One Home
Loans even has a loan product tailored especially
for medical professionals.

Rates are on the rise this year and have risen
nearly 1% since December 2017. While rates are
still historically low it would be wise to find the
right lot or house and get your building or
renovation project “off the ground”, Trippett
advises.

For further information call (843) 450-8903,
visit www.CitizensLo.com/TBoineau or email
Trippett.Boineau@CitizensOne.com. n

Trippett Boineau with Citizens
One Home Loans.

dealing directly with them, but they’re big enough
to handle developments and large-scale projects.
They have the building knowledge, the
development knowledge, and real estate
knowledge behind them.” n


