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“We’re all here to make sure that we can give the best experience possible to our customers,” says Forrest Beverly.  
With Beverly Homes appearing in approximately 15 to 20 developments throughout Horry and Georgetown counties, 
plus a plethora of custom homes dotting the area, it’s safe to say they have accomplished just that.

It’s been about creating a true home sweet home 
for each and every client they sit down with, a 
tradition that began with founding patriarch Randy 
Beverly in the early 1980s and today continues with 
son, Forrest Beverly, current owner.  

“The torch has been passed over the last 15 years, 
but we still work hand in hand,” says Forrest. “Dad 
is still very involved with the company. We’re all here 
to make sure that we can give the best experience 
possible to our customers.” 

With Beverly Homes appearing in approximately 
15 to 20 developments throughout Horry and 
Georgetown counties, plus a plethora of custom 
homes dotting the area, it’s safe to say they’ve 
accomplished just that.  

“I think that we’ve got the best reputation out 
there,” says Forrest. “We’ve been doing this a long 
time. People know our family and know we stand 
behind what we do, making sure we have happy 
homeowners and continue to do that, time after 
time.” 

The ultimate compliment, he says, for example, 
is when families return to Beverly Homes for their 
next home – three or four times. Another huge 
compliment would be a former homebuilder 
choosing you to build his home, like Sammy Collins 
and his wife, Jill. A custom home in Garden City, built by Beverly Homes. 

by Ashley Daniels

To the Beverly family, namesake of Beverly Homes, building homes for the last 40 years has always been more 
than the construction process. 

PH
O

TO
 ©

 C
H

U
C

K 
G

EE

PH
O

TO
S 

©
 

20  |  Building Industry Synergy  |  2021 MAY-JUNE

PH
O

TO
 ©

 C
H

U
C

K G
EE

Beverly Homes 
Putting Heart Into The Home
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The upstairs living area in the Garden City custom home shown on the previous page. 

The downstairs living area in the Garden City custom home shown on the previous page. 
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“We bought our home in 2017,” 
says Sammy. “Beverly Homes bent 
over backwards to take one plan and 
make changes and tweaks for us. And, 
when we were picking out a lot for our 

home, they helped us secure the lot 
that I really, really wanted when it 
became available. Everything that we 
asked for in the house was done … and 
done on time. In fact, every single day 

we look at each other and say, ‘God, I 
love my home.’” 

Forrest and his team of 
professionals at Beverly Homes pride 
themselves on providing that type of 
customer service, with versatility and 
flexibility aimed at making their 
homebuyers happy. He reports that 
about 60 percent of their homes reside 
in neighborhoods, where folks can visit 
model homes and choose floor plans 
and finishes, and 40 percent are 
custom homes, thoughtfully designed 
from raised beach style to Southern 
charm ranchers to grand manors and 
beyond in all sizes of floor plans.  

“We’re very unique because we’re 
dabbling in both sides and we’re able 
to use that power to offer good value 
for what we build,” says Forrest. “If 
you walked into one of our 
neighborhoods and compare it to any 
of the other builders that have a 
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similar product, you’re going to see the 
differences, the special touches, that 
eye for detail that we get from our 
custom houses. I think both of them 

The children’s bedroom in the Garden City custom home shown on the previous page, 
showcasing custom built in bunk beds, exemplifies Beverly Homes’ ability to provide superior 
craftsmanship for their homeowners.
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complement each other very well.”  
A few home construction trends 

Beverly Homes is incorporating into 
their builds are more energy-efficient, 

smart home elements and larger floor 
plans. 

“We are seeing the sizes of houses 
expanding, with people spending more 
time at home working, instead of going 
to a job for 40 hours a week,” says 
Forrest. “Buyers need that extra space, 
so we’re really putting a lot of home 
offices in.” 

And, because of our coastal 
location with mild, year-round climate, 
many home buyers that move from 
winter weather locations are also 
looking for more outdoor living spaces, 
which means Beverly Homes offers 
screened-in porches, decks or patios 
with outdoor kitchens and a TV to 
watch the game. They even have a 
wide range of lot sizes – from 1/10 of 
an acre to 4 acres, which is the perfect 
space for an outdoor pool. 

“There’s no other builder that 
offers the product line that we do, and 
I think that’s why the Realtor 

construction, along with sales and 
marketing – truly a turnkey, one-stop 
shop,” he says. “That’s what I grew up 
around: seeing how things were 
supposed to be done and how things 
have evolved over time. We found out 
some ways not to do things, but, more 
importantly, we found out the right 
way to do things. And I think that 
shows in our quality construction.” 

The home buying process with 
Beverly Homes is face-to-face 
personalized and tailored to each 

community trust us,” says Forrest. 
“They know that they can get their 
buyers to us, that we’re going to find 
something that makes them happy and 
fits their family’s needs.” 

Janice Ash Sialiano, a Realtor with 
Coldwell Banker Sea Coast Advantage 
for the past 32 years, will second that. 
She’s worked with Beverly Homes on 
countless transactions.  

“They truly, hands down, deliver on 
integrity and quality. And that’s 
important to me,” says Sialiano. 
“When I’m selling clients a new built 
home, I have confidence that when 
I’m recommending Beverly Homes 
that my clients will be happy. It just 
makes everything so much easier 
when I’m working with them and 
when I have that confidence in a 
builder that stands behind what they 
do and the quality of what they build.” 

Today’s trademark Beverly Homes 
quality craftsmanship was a regular 
practice that Forrest witnessed while 
growing up as a kid on construction 
sites alongside his dad. 

“I got to see, hands on, how we 
actually buy land, develop land, build 
the houses, and do the vertical The bathroom in the master suite of a custom home built by Beverly Homes in Garden 

City. 

The kitchen in the Garden City custom home shown on the previous page. 
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A custom home in Vereens Landing in Murrells 
Inlet, built by Beverly Homes. 
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A custom home in Conway, built by Beverly Homes. 

The floor plans offered by Beverly Homes can be customized to each customer’s specifications. 
This home can be found in the Litchfield area. 
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client’s needs. From financing, to 
finding the right lot, to in-house 
drafting, to customized design.  

“We’ll walk them through the 
whole process of construction,” says 

Forrest. “It’s really a hands-on deal.” 
Denise Cunningham, a recent 

Beverly home buyer in the Woodland 
Lakes neighborhood, would agree. 
The former customer service 

representative takes that facet of 
homebuying seriously. 

“From my initial contact with the 
sales rep all the way through to the 
closing, everything was done on time,” 
says Cunningham. “The little things 
that matter the most are really the 
ones that stuck out in my mind, like all 
of the people that bent over backwards 
to make sure that every single step 
along the way was to my satisfaction – 
even the construction supervisor went 
over and above. My kids were up in 
Connecticut and I had nobody here to 
help me out, so they would even help 
put containers up in the attic or put my 
lamps on the plant shelf, taking time 
out of their own time. They’re just 
super wonderful people and I love my 
home.” 

According to Forrest, that has 
always been the mission of the Beverly 
Homes team. 

The kitchen in the Litchfield home shown on the previous page.
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This home featuring a popular floor plan offered by Beverly Homes can be found in the Georgetown area. 
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“We have a lot of good, young 
professionals that are out there every 
day trying to make that experience 
better,” he says. “We’re trying to make 
it better for the realtors, for the 
homeowners, for the lenders, and for 
the attorneys. Everybody works 
together and we’ve gained a really 
good team over the years. I would put 
them up against anybody. And that’s 
what really makes it fun for me to get 
up and go to work every day.” 

Forrest Beverly was born and 
raised here in Horry County, 
graduating from Conway High School 
and going on to play baseball for his 
alma mater of University of South 
Carolina.  

“I take pride in my hometown area 
and want to see it grow and continue 
to be a great place for people to call 
home,” says Forrest. “We run into our 
homeowners at the grocery store, at 
the gas station, or dinner at a local 
restaurant. So we want to make sure 

that they’re happy and, when you’re 
actually seeing them, knowing we 
need to keep them happy. I mean, 
we’re right here in the community. We 
go to church with these folks. We’re 

not sitting in Charlotte or Atlanta just 
pushing buttons.” 

When Forrest is off the job site, he 
loves to enjoy the coastal area where 
he lives and works outdoors and on the 
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water or at the ballfield with his two 
children, who may just be the future 
third generation owners of Beverly 
Homes.  

“My kids actually have their own 
office at our headquarters and we love 
when all the kids are around, to get 
involved and learn,” he says. “That’s 
probably one of the most rewarding 
things for me: seeing where some of 

our staff are from, where they were 
five, ten years ago. Everybody’s grown 
as a company, me included. 

“This is home for us,” continues 

Forrest “We love the weather. We love 
the people. And we’re so glad that we 
get to share that with other people 
buying homes here.” n

(843) 349-0737 
www.BeverlyHomesSC.com 

1516 East Hwy. 501 • Suite 103 • Conway • SC • 29526
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The Beverly Homes office complex is located 
@ 1516 East Hwy. 501 in Conway. 

Approximately sixty percent of Beverly Homes’ homeowners reside in neighborhoods, 
where individuals can visit model homes and choose floor plans and finishes, and forty 
percent are custom homes, thoughtfully designed from raised beach style to Southern 
charm ranchers to grand manors and beyond in all sizes of floor plans.
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Catering to the New  

Construction & Remodeling 

Building Industry for  

Over Forty Years

www.Richards-Supply.com 

1101 Campbell St • Myrtle Beach • SC 

(843) 839-3006

Windows 
Doors 
Siding 

Roofing 
Gutters 

Hand Rails 

Stone Veneer 
Decking 
Cabinets

1-888-IKO-ROOF (1-888-456-7663) 

www.IKO.com


