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SECURITY 

Security Vision &  Alarm.com
Residential – Commercial - 
Builder Solutions

Imagine a home that proactively 
automates routines for the entire 
family, a small business that is 
protected and receives helpful 
Business Activity Analytics, and a 
custom program for builders. With 
Security Vision, an Alarm.com 
authorized service provider, this is a 
reality.    

Alarm.com delivers solutions for 
homes and businesses around the 
world to manage, control, and secure 
their property from anywhere through 
video, access control, intelligent 
automation, energy 
management, and 
wellness offerings.

Residential

Smarter home 
security is expertly 
installed, customized 
for the home, and 
controllable from 
anywhere. Automate the home with 
smart locks, temperature control, 

video monitoring, lights and shades, 
water protection, fi re and carbon 
monoxide safety, and solar monitoring.

New smart home solutions this 
year include 
the new Smart 
Thermostat HD, 
now available in 
white and black, 
to match any 
home aesthetic, 
and provides 
a top-of-the-line thermostat with a 
sleek, premium touchscreen with 
easy installation and energy savings. 
The battery-powered, 780 Video 

Doorbell is perfect 
for any door where 
there is no working 
chime. It increases 
installation fl exibility 
while providing 
the same Two-Way 
audio, expansive 
Field of View, and 
powerful Alarm.com 

People Detection, so customers can 
do more at the front door.  

Small Business and Commercial

Alarm.com for Business 
introduced new commercial offerings 
including the expanded line of Pro 

Series commercial-grade 
Power Over Ethernet 
(PoE) cameras, Third-
Party Camera Support, 
and additional solutions 
for Access Control. The 
growing ecosystem of 
commercial products 

works together seamlessly  to enhance 
and upgrade any small business or 
commercial security system.

Homebuilders

Security Vision can customize a 
builder package as part of the Alarm.
com Builder Program. This makes it 
easy for homebuilders to outfi t new 
communities. Benefi ts include an 
intelligent platform designed around 
a cost-effective hardware package, 
tools to manage model homes and 
any vacant inventory, and self-guided 
home tours that give home shoppers 
more fl exibility.

For further information or to discuss your upcoming Whole House Automation project or any of your Security 
needs, call Security Vision Of Myrtle Beach @ ( 843 ) 839-4238, email Info@SecurityVisionMB.com or visit  
SecurityVisionMB.com. You can also see the bottom of page 18 of this Special Issue for further information.

2023 SEPTEMBER ‘SPECIAL ISSUE’ | Building Industry Synergy  | 15

Visit Us In Quad 520  Sept. 15th - 17th In MBCC

Visit Us In End Cap 129
Sept. 15th - 17th In MBCC


